INDEPENDENT DISTRIBUTOR AGREEMENT

(Applies to individuals)

April 1, 2026

This Independent Distributor Agreement ("Agreement") is entered into by and between:

NURISE Software Design L.L.C. (“the Company”)

and

The Independent Distributor

Collectively referred to as the “Parties.” This Agreement outlines the terms and conditions under which the
Independent Distributor will promote and sell the Company’s products.

The Company develops, operates, and distributes the Leganovo product line and associated digital
services, “The Product”. Leganovo is a product and brand owned and operated by The Company, and all
commercial, contractual, and compliance responsibilities sit with The Company.

WHEREAS, the Company develops, operates, and distributes the Leganovo product line and associated
digital services (the “Products™), and Leganovo is a product and brand owned and operated exclusively by
the Company, with all commercial, contractual, operational, and compliance responsibilities resting with
the Company;

WHEREAS, the Independent Distributor represents and warrants that they operate an independent
economic enterprise and conduct business activities in the ordinary course of business that are separate and
independent from the Company, and that their participation in the Company’s distribution program does
not create any employment, agency, partnership, joint venture, or franchise relationship between the Parties;

WHEREAS, the Independent Distributor desires to participate in the Company’s independent distribution
program for the purpose of marketing and selling Leganovo products and services, subject not only to the
terms and conditions of this Agreement but also to the Terms of Use, Operational Rules, Compensation
Plan, Privacy Policy, Legal Disclaimer and any other policies, guidelines, or compliance standards
published or updated by the Company from time to time (Collectively referred to as the “Leganovo
Distributor Agreement Framework™), all of which form an integral part of the contractual framework
governing the relationship between the Parties;

WHEREAS, the Parties acknowledge that the Company operates a technology-based platform and
distribution infrastructure supporting the Leganovo ecosystem, and that the Independent Distributor’s



participation in the program is conditioned upon compliance with the operational, technical, and regulatory
requirements applicable to the Company’s products and services.

NOW, THEREFORE, in consideration of the mutual covenants and agreements set forth herein, the
Parties agree as follows:

1. Scope of Agreement

1.1. Independent Distributor. The Independent Distributor is an independent contractor, not an
employee, agent, or representative of the Company. As such, the Independent Distributor is solely
responsible for their actions, business expenses, Tax payments, and compliance with applicable laws.

2. Enrollment and Re-onboarding of Independent Distributors

2.1. Conditions to Apply. To become an Independent Distributor for the Company, the applicant must
satisfy the conditions of participants in multi-level sales marketing as follows:

* Must have total civil capacity and be at least 18 years of age (or the established legal age in their
country of residency);

* Is a person who is NOT serving imprisonment penalties or having criminal records on the offenses
of producing or trading fake goods, producing or trading banned goods, deceiving advertisement,
deceiving customers, deceiving property or abusing the trust for appropriating property, illegal
seizure of property, the crime of violating regulations on business in the multi-level marketing;

* Ifthe applicant satisfies the requirements set forth in Section 2.1, the applicant may proceed with the
enrollment process through the Company’s platform. As part of the enrollment process, the
applicant must review and electronically accept this Independent Distributor Agreement by
confirming, through a designated checkbox or similar electronic acknowledgment, that they have
read, understood, and agree to be bound by its terms. Electronic acceptance of this Agreement shall
constitute the applicant’s legally binding agreement with the Company. Upon completion of the
enrollment process, a digital copy of this Agreement, together with the Company’s Terms of Use,
Privacy Policy, Operational Rules, Compensation Plan, Legal Disclaimers, and any other
applicable policies (collectively, the “Relevant Documents”), will remain accessible to the
Independent Distributor at all times through their back office account within the Company’s
platform. The Independent Distributor is responsible for periodically reviewing the Relevant
Documents available in the back office for updates or amendments. Once the enrollment process
has been completed, the applicant will be required to provide the following:

2.1.3.1. For individual applicants: As part of the enrollment process, the applicant must complete
the Company’s identity verification procedure through the Company’s electronic onboarding
system.

2.1.3.2. The applicant will be required to submit valid identification documentation, which may
include a government-issued identification document (such as a passport or national identity card),
proof of residence, and any additional documentation reasonably required for identity verification
and regulatory compliance.



2.1.3.3. Such documentation shall be submitted through the Company’s designated identity
verification interface or through secure electronic verification systems operated by the Company
or its authorized third-party verification providers.

2.1.3.4. Upon successful completion of the enrollment and verification process, and subject to the
Company’s approval, the applicant will be registered as an Independent Distributor, and an
Independent Distributor Account will be created within the Company’s platform.

2.2. Compliance and KYC Requirements. The Independent Distributor acknowledges that
completion and approval of the Company’s Know Your Customer (KYC) and compliance verification
process is a mandatory condition for enrollment and for eligibility to earn or receive commissions,
bonuses, or any other form of compensation. Such verification may be conducted through secure
electronic identity verification systems operated by third-party compliance service providers engaged
by the Company from time to time. The Independent Distributor agrees to complete all required identity
verification steps and to provide any documentation or information reasonably requested as part of such
verification process. The Company reserves the right to suspend, restrict, or terminate an Independent
Distributor account and to withhold commissions or payments where permitted by applicable law if the
Independent Distributor fails to successfully complete or maintain compliance with the Company’s
KYC, identity verification, or regulatory compliance procedures.

2.3. Signature and Consent. In the relationship between the Independent Distributor and the
Company, the Company wants to ensure that the Independent Distributor has all of the necessary
information to effectively manage the Independent Distributor’s distributorship through the
Independent Distributor’s electronic or virtual back office. To achieve this, the Independent Distributor
consents to provide the information electronically through electronic enrollment. The Independent
Distributor also consents to using electronic records and signatures in the Independent Distributor’s
relationship with the Company.

2.4. Independent Distributor Agreement and Electronic Record. The entire agreement between the
Independent Distributor and the Company will be evidenced in an “Electronic Record”. By electronic
enrollment, the Distributor acknowledges that the Independent Distributor agrees to the Independent
Distributor Agreement, the Terms of Use, the Privacy Policy, and the Legal Disclaimer. These four
documents were made available to the Independent Distributor when enrolling.

2.5. Withdrawing your consent. The Independent Distributor may withdraw their consent to the use
of Electronic Records at any time by submitting written notice through their back-office account or, in
case of technical difficulties, through the Company’s service platform. However, withdrawal of consent
to Electronic Records is incompatible with continued active participation in the distribution program,
as the contractual and operational relationship between the Parties is conducted through electronic
means. Accordingly, withdrawal of such consent shall result in the automatic suspension of the
Independent Distributor Agreement, and the Independent Distributor will be required to complete the
Re-Onboarding process under Section 2.10. Requests to update personal information are separate from
the withdrawal of consent and may be submitted at any time through the back-office account without
affecting the status of the Agreement.

2.6. Right to Reject. The Company reserves the right to reject any Distributor application or renewal
for any reason whatsoever within three (3) months after having received it. The Company will not



accept Independent Distributor Applications containing intentionally falsified information and deems
such applications void. Notice of Changes. The Independent Distributor is responsible for informing
the Company of any changes affecting the accuracy of their Independent Distributor Application and
any subsequent information regarding the Independent Distributor’s account information.

2.7. Prospects. Based on the Independent Distributor’s marketing strategy, prospects have the option
to:

* Purchase the Company’s products for their personal use;
» Become sponsored Independent Distributors themselves.

e Or both.

In all cases, a referral link will be used to identify the Independent Distributor’s participation in the
transaction and to prevent duplicate enrollment. Prospects may use this link to initiate enrollment.

2.8. Passwords. Once enrolled, the new Independent Distributor is responsible for securing their
personal information and accounts by not sharing their password and/or credentials.

2.9. Identification Number. Upon enrollment, the Company will provide the Independent Distributor
with a unique Independent Distributor identification number to identify its down-line.

2.10. Re-onboarding process. In cases in which the account is suspended due to non-payment (three
months in a row) or policy violations (including but not limited to the Terms of use of the Product and
the present agreement or any of the Relevant Documents), the Independent Distributor must reapply
and pay all applicable fees as if it were a new account.

» They will lose all status or previous rank and must start the onboarding process from the beginning.

* Once the enrollment process and, as long as the re-enrollment has been completed within the first 12
exact months after the effective suspension of the account, the Independent Distributor will keep
their downline as it was at the moment of suspension.

3. Eligibility and Compensation

3.1. Eligibility. An Independent Distributor is eligible to be paid commissions and granted rewards
pursuant to the currently published Compensation Plan, and if the Independent Distributor is not in
breach of the Independent Distributor Agreement, Terms of Use, Privacy Policy, or Legal Disclaimer
(hereinafter, all together, referred to as the “Relevant Documents™) and has otherwise complied with
the requirements.

The Independent Distributor is eligible for commissions based on the Company’s compensation plan,
but no payment is earned from recruiting others. A clear distinction between sales incentives and
recruitment will be maintained.

The Independent Distributor’s earnings are based strictly on the sale of products. No compensation will
be provided for recruitment activities. The Company expressly prohibits any form of financial rewards
related to recruitment or sign-ups of new Independent Distributors.

3.4. Commission Eligibility Status. In order to be eligible to earn and receive commissions, bonuses,
or any other form of compensation under the Company’s Compensation Plan, the Independent



Distributor must maintain an account in good standing at all times. An account shall be considered in
good standing when the Independent Distributor complies with the requirements established in this
Agreement and the Relevant Documents, including but not limited to payment of applicable fees,
completion of required training, compliance with operational policies, and successful completion and
maintenance of identity verification and regulatory compliance procedures. If an Independent
Distributor account is suspended, restricted, or otherwise not in good standing for any reason, the
Company may temporarily suspend the eligibility to earn or receive commissions during the period in
which the account is not in good standing, in accordance with the Compensation Plan and the
Company’s operational policies.

3.5. Renewal Commissions. Commissions related to subscription renewals are calculated exclusively
based on effective renewals completed during the applicable monthly renewal period. For the purposes
of commission calculation, the Company will determine the applicable Renewal Performance
Percentage by comparing the number of subscriptions scheduled to renew in a given calendar month
with the number of those subscriptions successfully renewed within that same monthly renewal cycle.
If a renewal payment is completed after the applicable renewal month, including during any permitted
grace period, the renewal may be processed for customer continuity purposes but shall not retroactively
modify, increase, or recalculate the renewal performance percentage applicable to any prior
commission period. Accordingly, renewal-based commission tiers are determined strictly on a month-
by-month basis, using only the renewals effectively completed and recorded during the relevant
monthly renewal cycle.

Commission Finality and Adjustments. The Company reserves the right to adjust, withhold, offset, or
recalculate commissions in the event of refunds, chargebacks, transaction reversals, subscription
cancellations, fraud investigations, or accounting corrections. Commissions shall be considered earned
only when the underlying transaction has been fully processed, paid, and not subject to reversal.

3.6. Renewal Payments, Grace Period, Account Reactivation, and Reactivation Period. Customer
subscriptions renew annually based on the date of the original enrollment (the “Renewal Due Date”).
A renewal payment completed on or before the Renewal Due Date shall be considered a Renewal. To
accommodate ordinary payment delays, a grace period of thirty (30) days following the Renewal Due
Date will apply. A renewal payment completed during this period shall be considered a Late Renewal.
Both Renewals and Late Renewals:

* qualify as valid renewal orders;
» generate the applicable renewal commission in accordance with the Compensation Plan; and

» may be included in the calculation of the distributor’s Renewal Success Rate (RSR) or other renewal-
based performance metrics in accordance with the applicable calculation period.

If payment is not received within the thirty (30) day Grace Period, the customer account will be placed
in suspended status, and access to the services may be restricted until payment is completed. If the
customer completes the renewal payment after the Grace Period expires, the account may be restored
through an Account Reactivation. Account Reactivations must occur within twelve (12) months from
the original Renewal Due Date. Account Reactivations:

* qualify as renewal orders for commission purposes;



* generate the applicable renewal commission according to the Compensation Plan;

 will not be included in the calculation of Renewal Success Rate (RSR) or other renewal performance
thresholds.

3.7. Commission Calculation and System Authority. All commissions, bonuses, renewal
performance metrics, and other compensation amounts payable to Independent Distributors are
calculated through the Company’s authorized sales platform and supporting financial systems. The data
recorded and processed by the Company’s systems shall constitute the official and controlling record
for purposes of determining commission eligibility, performance metrics, and compensation amounts.
Accordingly:

» Commissions are calculated exclusively based on transactions successfully processed and recorded
within the applicable commission calculation period;

» The Company shall not be required to retroactively recalculate commissions, bonuses, or performance
metrics for prior commission periods; and

* System records maintained by the Company shall be deemed prima facie evidence of the transactions
and calculations used to determine compensation.

3.8. Mandatory Training and Ongoing Education.

3.8.1. Initial Training Requirement. The Independent Distributor acknowledges and agrees that
completion of the Company’s initial training program is a mandatory condition to participate in the
distribution of LEGANOVO products and services.

3.8.2. Ongoing Training and Updates. The Independent Distributor further acknowledges that
participation in periodic training sessions and updates is mandatory and ongoing.

3.8.3. Training Delivery and Modifications. Training and updates may be delivered through online
modules, written materials, webinars, in-platform notifications, or other reasonable methods
determined by the Company.

3.8.4. Condition to Continued Participation and Compensation Eligibility. The Independent
Distributor acknowledges that timely completion of all required training and updates is a condition
to continued participation in the distribution program and to eligibility to earn and receive
commissions.

3.8.5. No Employment or Supervisory Relationship. The Independent Distributor expressly
acknowledges that training and education requirements are imposed solely to ensure product
knowledge, system integrity, and regulatory compliance, and do not create any employment,
agency, supervisory, or control relationship between the Company and the Independent Distributor.

3.9. No Earning Guarantee. Each Independent Distributor is neither guaranteed a specific income nor
assured any level of profit or success. The Independent Distributor’s profit and success can come only
through the successful sale of the products and the sales of other Independent Distributors in their
downline.

4. Back Office Service Fee



4.1. If the Back Office Service Fee remains unpaid for three (3) consecutive months, the Independent
Distributor’s account will be suspended, and the Independent Distributor will lose their current Rank
and access to the back-office system. To reactivate the account, the Independent Distributor must
complete the re-onboarding process described in Section 2.10.2, including payment of the applicable
fees.

4.2. Upon successful re-onboarding, the Independent Distributor may recover their existing Downline,
provided that the re-onboarding occurs within twelve (12) months from the effective date of the
suspension; however, the Independent Distributor shall not be entitled to receive commissions
generated during the suspension period.

4.3. Commission eligibility will resume only from the date on which the re-onboarding process is
successfully completed.

4.4. If the Independent Distributor fails to complete the re-onboarding process within twelve (12)
consecutive months from the effective date of suspension, the account will be terminated, and the
Independent Distributor will permanently lose all rights to the Downline organization and to any
commissions associated with it.

5. Confidential Information

5.1. Independent Distributors may gain access to confidential information about the Company.
Specifically, without limiting the foregoing, confidential information includes information contained
in any genealogical or downline report provided or accessible to an Independent Distributor, Customer
lists, Commission or sales reports, and other financial and business information of the Company. All
such information (whether in electronic, oral or written form) is exclusively owned by the Company
and is transmitted or available to Independent Distributors in strict confidence. Confidential
Information also includes information accessible through the Company’s digital platforms, including
distributor genealogy data, customer analytics, platform reports, and commission records.

5.2. Each Independent Distributor agrees that the Independent Distributor will not disclose confidential
or proprietary information to any third party, directly or indirectly, or use the information to compete
with the Company or for any other purpose except as expressly authorized by the Agreement. This
provision shall survive the termination or expiration of the Independent Distributor Agreement.

5.3. In the event the Independent Distributor breaches any of the covenants of this subsection, the
Company may terminate the Independent Distributor Agreement and may seek injunctive relief to
prevent and/or compensate for irreparable harm to the Company or any of its Independent Distributors.
The Company may also pursue all appropriate remedies under applicable law to protect its rights; any
failure to pursue such remedies will not constitute a waiver of those rights.

6. Independent Distributor's Obligations, Ethical Practices, and Code of Conduct

6.1. Independent Distributor's Obligation. The Independent Distributor shall only use official
promotional materials provided by the Company and shall not exaggerate or misrepresent the benefits
of the Company’s products. Any marketing efforts must strictly adhere to the Company’s guidelines,
with particular care taken to avoid making false, misleading, or unauthorized claims regarding the
product’s efficacy.



6.2. Ethical Business Practices

6.2.1. The Independent Distributor agrees to refrain from engaging in any conduct that would harm
the Company’s reputation, including, but not limited to, making negative or defamatory remarks
about the Company or its products. Independent Distributors must also avoid making illegal
product claims.

6.2.2. Each Independent Distributor will perform all of the Independent Distributor’s business
activities professionally and ethically, which will enhance the Independent Distributor’s reputation
and the Company’s positive reputation. Independent Distributors shall not engage in any conduct
that negatively reflects or disparages the Company or any other Independent Distributor.

6.3. Independent Distributor Code of Conduct

* I will be honest and fair in my dealings as an Independent Distributor.
* [ will actively work to establish and maintain a customer base.

I will conduct my business to enhance my reputation and the positive reputation established by the
Company.

+ [ will be courteous and respectful of every person I contact during my independent activities and shall
only make personal or telephone contact with potential applicants and Customers in a reasonable
manner and during reasonable hours to avoid intrusiveness. When making a sales presentation, |
shall discontinue it immediately upon the recipient’s request.

* [ will fulfill my leadership responsibilities as a Sponsor, including training and support.

+ [ will not sponsor or attempt to sponsor any Independent Distributor directly or indirectly into any
other network marketing program.

» I will not engage in deceptive or illegal practices and will not misrepresent the Company, the
Company’s Products, or the Compensation Plan. Any involvement in illicit activities will
immediately terminate this Agreement and forfeit any commissions or earnings.

* [understand and agree that [ am solely responsible for all financial and/or legal obligations I incur in
the course of my business as an Independent Distributor and will discharge all debts and duties as
required of an Independent Distributor.

7. Independent Distributor Rights

7.1. Once an Independent Distributor’s Agreement is made effective, the benefits of the Independent
Distributor Agreement will be available to the Independent Distributor as long as the Distributorship is
not in breach of the Agreement. These benefits include the right, if eligible, to sell the Company’s
Products in accordance with the Agreement, to participate in the Compensation Plan and receive
Commissions, to sponsor others, and to participate in promotional and incentive contests and programs
sponsored by the Company.

7.2. An Independent Distributor may not assign any rights or delegate duties under the Agreement
without the Company’s prior written consent. Any attempt to transfer or assign the Agreement without
the Company’s express written consent renders the Agreement voidable at the Company’s option and
may result in the suspension and/or termination of the Agreement.



8. Product Representation and Claims

8.1. The Independent Distributor may only make Product claims consistent with the Company’s official
Product descriptions. Any unauthorized claims are strictly prohibited.

8.2. Independent Distributors are prohibited from engaging in actions or communications that could
damage the reputation of the Company’s products or business. This includes publicly speaking
negatively about the Products or services the Company offers.

8.3. Independent Distributors shall not represent the Company’s products as investment opportunities
or guarantee any financial outcome to customers or prospects.

8.4. Income and Earnings Representations. Independent Distributors shall not make any
representations regarding potential income, financial success, or expected earnings except as expressly
authorized by the Company in official materials. Any earnings examples or income illustrations must
be truthful, non-misleading, and clearly accompanied by appropriate disclaimers stating that individual
results may vary and are not guaranteed.

9. Term and Termination of this Agreement

9.1. This agreement is valid for one year.

9.2. Renewal. Independent Distributors must annually reaffirm that the terms of this Agreement and
Relevant Documents bind them. If the renewal is not made within thirty (30) days after the expiration
of the current term of the Agreement, the Agreement will be suspended under Section 2 (2.10) of this
Agreement.

9.3. If the Distributor fails to renew the Agreement or violates the terms, the Agreement will be
suspended immediately under Section 4. If, after three (3) consecutive months, the Independent
Distributor fails to pay the agreed fees under section 4 or any other fee that The Company charges and
the Independent Distributor agrees in the future, the account will be suspended under section 4, and the
Independent Distributor will have to undergo the Re-Enrollment process under 2.10 of this agreement.

9.4. If the independent distributor hasn’t undergone the re-enrollment process after twelve (12) exact
months, calculated from the effective date of suspension, the account will be terminated under 4.4 and
9.6, and the Independent Distributor will lose all rights over commissions and their downline.

9.5. The Company reserves the right to terminate this Agreement, with or without cause, by providing
the Distributor with thirty (30) days’ written notice if the Company deems it necessary for the course
of business. Upon termination, the Independent Distributor shall cease all promotion, sale, and
marketing activities related to the Company’s products and return all proprietary materials and
confidential information to the Company. The Independent Distributor will be entitled to receive any
commissions earned before the termination date, but shall have no claim for compensation or damages
due to the early termination of this Agreement.

9.6. In the event of cancellation, termination, or non-renewal, the Independent Distributor waives all
rights they have, including but not limited to property rights, to their former downline organization and
any commission or other remuneration derived through the sales of their former downline organization.



9.7. If the independent distributor wants to re-enroll after termination for any of the causes or processes
mentioned in this agreement, they will have to undergo the process as a first-time independent
distributor, starting from scratch with no status or downline acquired and no right to claim, according
to 9.6.

9.8. In the event of termination due to the breach of any of the clauses of this agreement by the
Independent Distributor, the Company may terminate the Independent Distributor Agreement and may
seek injunctive relief to prevent and/or compensate the Company or any of its Independent Distributors.
The Company may also pursue all appropriate remedies under applicable law to protect its rights; any
failure to pursue such remedies will not constitute a waiver of those rights.

10. Unfair Competition

10.1. Restrictions while an Independent Distributor

10.1.1. An Independent Distributor can participate in other direct selling, multilevel, or network
marketing business ventures or marketing opportunities, including affiliate programs (collectively
“Network Marketing”). However, the Independent Distributor shall not directly or indirectly solicit,
recruit, or attempt to solicit or recruit other Company’s Independent Distributors, including
personally sponsored Independent Distributors, Customers, or employees of the Company, to any
other Network Marketing business or other opportunity that may alter the business relationship
with the Company.

10.1.2. No Promoting the Company Products and Opportunities with a Competitor’s Products and
Opportunities. Should the Independent Distributor participate in another Network Marketing
business, the Independent Distributor agrees that the Independent Distributor shall operate the
Company’s Distributorship entirely separate and apart from it.

11. Reporting Policy Violations

11.1. Upon discovering a violation of the Relevant Documents of another Independent Distributor, the
Independent Distributor must submit a written report of the violation to the Company. Such a report
must bear the Distributor’s name and signature and User ID. Anonymous complaints will not be
accepted under any condition. Details of the incident, such as dates, number of occurrences, persons
involved, witnesses, and any other supporting documentation, should be included in the report.

12. Amendments

12.1. The Company, at its discretion, reserves the right to amend the Independent Distributor
Agreement, its Product prices, and Product availability as it deems appropriate. Any Independent
Distributor Agreement amendments shall be published on the Company’s website and shall be effective
thirty (30) days after that. It is the Independent Distributor’s responsibility to stay abreast of current
and updated information. In the event of any conflict between the applicable Agreement and any such
amendment, the amendment shall control.

13. Enforceability and Severability

13.1. It is the Parties’ desire and intent that this Agreement’s provisions be enforced to the fullest extent
permissible under the laws and public policies applied in the applicable jurisdiction. Accordingly, if



any particular provision of this Agreement shall be adjudicated to be invalid or unenforceable, it is the
specific intent and agreement of the Parties hereto that such provision shall be deemed amended to
delete therefrom the portion thus adjudicated to be invalid or unenforceable.

14. Waiver, Limitation of Liability and Indemnification

14.1. Any waiver by the Company of any breach of the Agreement must be in writing and signed by an
authorized officer of the Company. A waiver by the Company of any breach of the Agreement by the
Independent Distributor shall not operate or be construed as a waiver of any subsequent breach.

14.2. If any provision of the Agreement is held to be invalid or unenforceable, such provision shall be
reformed only to the extent necessary to make it enforceable and the balance of the Agreement will
remain in full force and effect.

14.3. The Company, its parent or affiliated companies, directors, officers, sharecholders, employees,
assigns, and agents (collectively referred to as “affiliates™), shall not be liable for, and the Independent
Distributor hereby releases the Company and its affiliates from, all claims for consequential and
exemplary damages for any claim or cause of action relating to the Agreement. The Independent
Distributor further agrees to release the Company and its affiliates from all liability arising from or
relating to the promotion or operation of the Company and any activities related to it, and agree to
indemnify the Company for any liability, damages, fines, penalties, or other awards arising from any
unauthorized conduct undertaken by the Independent Distributor in the operation of the Independent
Distributor’s business.

15. Force Majeure

15.1. The Company shall not be responsible for delays or failure in performance caused by
circumstances beyond a party’s control, such as strikes, labor difficulties, fire, war, government decrees
or orders, or curtailment of a party’s usual source of supply.

16. Limitation of Actions

16.1. If an Independent Distributor wishes to bring an action against the Company for any act or
omission relating to or arising from the Agreement, such action must be brought within one (1) year
from the date of the alleged conduct giving rise to the cause of action. Failure to bring such action
within such time shall bar all claims against the Company arising from such act or omission.
Independent Distributor waives all claims that any other statutes of limitation apply.

17. Jurisdiction

17.1. This Agreement shall be governed by and construed under the laws of the United Arab Emirates.

[EU/GDPR Addition — April 2026]
17.2. Mandatory Applicable Law. Notwithstanding Section 17.1, where the Independent Distributor
is resident in or operating from a Member State of the European Union, the mandatory provisions of
applicable European Union and national data protection law, including Regulation (EU) 2016/679 (the
General Data Protection Regulation, “GDPR”), shall apply to the processing of personal data carried
out in connection with this Agreement, in addition to and without prejudice to the governing law



provisions set forth in Section 17.1. Nothing in this Agreement shall be construed as a waiver of any
right that cannot be excluded or limited under mandatory applicable law in the jurisdiction of the
Independent Distributor’s residence.

18. Ownership of Customers

18.1. Company Ownership of Customers. The Independent Distributor acknowledges and agrees that
all customers acquired through their marketing efforts are considered customers of the Company.

18.2. The Company retains full ownership and control over all customer information, including but not
limited to contact details, purchasing history, and personal data.

18.3. The Independent Distributor may use customer information solely to fulfill their obligations under
this Agreement and in strict accordance with the Company’s policies and applicable laws. Any use of
customer information for personal purposes or outside the scope of this Agreement is strictly prohibited.

19. Electronic Acceptance and Execution

19.1. Electronic Acceptance. The Independent Distributor acknowledges and agrees that this
Agreement, including any schedules, policies, or amendments incorporated by reference, shall be
accepted and executed electronically. Acceptance shall occur by clicking an “I Accept”, “Agree”, or
similar electronic confirmation button, or by any other electronic means made available through the
Company’s platform or systems.

19.2. Legal Validity and Enforceability. The Independent Distributor acknowledges that electronic
acceptance of this Agreement constitutes a valid and binding execution, with the same legal effect as a
handwritten signature, in accordance with applicable laws and regulations, including, without
limitation:

* the UAE Federal Law No. 1 of 2006 on Electronic Commerce and Transactions (as amended);

» the U.S. Electronic Signatures in Global and National Commerce Act (ESIGN) and the Uniform
Electronic Transactions Act (UETA);

* Regulation (EU) No. 910/2014 on electronic identification and trust services (eIDAS); and
» applicable Canadian federal and provincial electronic transactions legislation.

19.3. Recordkeeping and Evidence. The Independent Distributor agrees that the Company may
maintain electronic records evidencing acceptance of this Agreement, including date and time stamps,
IP address, user credentials, and related audit logs. Such records shall be fully admissible and
enforceable, permitted by applicable law.

19.4. Acknowledgment of Review and Consent. By electronically accepting this Agreement, the
Independent Distributor confirms that they have had the opportunity to review this Agreement in its
entirety, understand its terms, and voluntarily consent to be bound by all obligations, conditions, and
limitations set forth herein.

[EU/GDPR Addition — April 2026]

20. European Union Data Protection



20.1. EU Representative. For the purposes of Regulation (EU) 2016/679 (GDPR), the Company shall
designate an EU representative prior to offering its services to data subjects located in the European
Union, in accordance with Article 27 GDPR. Details of the EU representative will be communicated to
Independent Distributors operating in EU Member States upon designation and will be made available
through the Company’s back-office platform and on the Company’s website.

20.2. Data Controller. For the purposes of GDPR, the Company acts as data controller in respect of
personal data processed in connection with this Agreement. The Company’s data protection practices
are governed by the applicable Privacy Policy, which forms part of the Relevant Documents and is
accessible at all times through the Independent Distributor’s back-office account.

20.3. Data Subject Rights. Independent Distributors who are resident in a Member State of the
European Union have the right to access, rectify, erase, restrict, object to, and port their personal data
processed by the Company in connection with this Agreement, and to lodge a complaint with the
competent national data protection supervisory authority. These rights may be exercised by contacting
the Company at support@leganovo.com. The Company will respond to such requests in accordance
with applicable data protection law and within the timeframes prescribed by GDPR.

20.4. Distributor Obligations as Data Processor. Where the Independent Distributor processes
personal data of customers on behalf of the Company in connection with activities governed by this
Agreement, the Independent Distributor acknowledges that they act as a data processor within the
meaning of GDPR Article 4(8), and agrees to:

* process personal data only on documented instructions from the Company;

 implement appropriate technical and organisational security measures to protect personal data against
unauthorised or unlawful processing, accidental loss, destruction or damage;

* not engage sub-processors in connection with Company data without the Company’s prior written
authorisation;

» assist the Company in fulfilling data subject rights requests received in connection with personal data
processed under this Agreement;

* notify the Company without undue delay upon becoming aware of a personal data breach affecting
Company customer data; and

» delete or return all personal data to the Company upon termination of this Agreement, unless retention
is required by applicable law.

The Company’s Privacy Policy and any applicable data processing instructions issued by the Company
from time to time shall constitute the documented instructions for the purposes of this Section 20.4.

20.5. International Data Transfers. Where personal data of EU residents is transferred to countries
outside the European Economic Area in connection with this Agreement, including to the United Arab
Emirates, the Company shall ensure that such transfers are carried out in accordance with Chapter V of
the GDPR, including through the use of standard contractual clauses approved by the European
Commission or other appropriate safeguards.



IN WITNESS WHEREOQF, this Agreement is deemed executed and legally binding as of the date of
electronic acceptance by the Independent Distributor.

Independent Distributor
Accepted electronically through the Company’s platform

Date of Acceptance: 4/1/2026 2:55:50 PM

Company
NURISE Software Design L.L.C.
Accepted electronically through authorized systems

Date of Acceptance: 4/1/2026 2:55:50 PM

April 1, 2026



ANNEX A

For the purposes of this Agreement, the following terms shall have the meanings set forth below:

Gainfully Employed: Actively engaged in a paid occupation or employment that provides income.

Total Civil Capacity: The legal ability of an individual to enter into binding contracts and perform legal
actions without any limitations.

Due Diligence: A comprehensive appraisal or investigation conducted by the Company to verify the
accuracy of the applicant’s information and assess their suitability to become an Independent Distributor.

Compensation Plan: The Company’s structured plan outlining how Independent Distributors earn
commissions and rewards based on product sales.

Recruitment Activities: Efforts made by an Independent Distributor to enroll new Independent
Distributors into the Company, which are regulated and cannot be directly compensated.

Sales Incentives: Rewards or bonuses offered by the Company to Independent Distributors based on their
sales performance.

Confidential Information: All non-public information disclosed by the Company to the Independent
Distributor, including customer lists, sales reports, business strategies, and proprietary data.

Downline: The network of Independent Distributors who have been sponsored directly or indirectly by an
Independent Distributor.

Injunctive Relief: A court-ordered act or prohibition against certain actions that may cause irreparable
harm, used as a remedy in legal disputes.

Irreparable Harm: Damage or loss that cannot be adequately remedied by monetary compensation and
may warrant immediate legal intervention.

Defamatory Remarks: False statements presented as facts that harm the reputation of a person or entity.
Assign Rights: The act of transferring one's contractual rights to another party.
Delegate Duties: The act of transferring one's contractual obligations or responsibilities to another party.

Unauthorized Claims: Any statements or representations about the Company’s products or business that
are not approved or are inconsistent with the Company’s official materials.

Restructuring: Organizational changes within the Company that may affect its operations or business
model.

Significant Changes in Business Model or Operations: Major alterations in how the Company
conducts its business, which may impact the Agreement.

Property Rights: Legal rights to possess, use, and dispose of assets or property, including intangible
assets like downlines.

Remuneration: Payment or compensation received for services or work performed.

Solicit: To approach someone with a request or proposal, often to persuade them to join or purchase
something.



Social Networking Site: An online platform that allows users to create a public profile and interact with
other users.

Sales Aids: Marketing materials and tools provided by the Company to assist Independent Distributors in
promoting products.

Enforceability and Severability: Legal principles stating that if part of the Agreement is found
unenforceable, the remaining provisions remain in effect.

Waiver: The voluntary relinquishment or surrender of a known right or privilege.

Affiliates: Entities related to the Company through ownership or control, including parent companies,
subsidiaries, and sister companies.

Consequential and Exemplary Damages: Types of legal damages; consequential damages are indirect
losses resulting from a breach, while exemplary damages are punitive and intended to deter wrongful
conduct.

Indemnify: To compensate for harm or loss; to secure against legal responsibility for one’s actions.

Force Majeure: Events outside a party’s control, such as natural disasters or government actions, that
prevent fulfillment of contractual obligations.

Curtailment: Reduction or restriction of services or supplies.
Limitation of Actions: A clause that sets a time limit within which legal action must be initiated.

Statutes of Limitation: Laws prescribing the time period within which legal action must be brought
forward.

Jurisdiction: The legal authority or power of a court or government to make decisions and judgments; in
this case, the United Arab Emirates.

Ownership of Customers: The Company’s legal right and control over customer relationships and
information acquired through Independent Distributors.

Customer Information: Data related to customers, including contact details, purchasing history, and
personal preferences.

Good Standing: The status of an Independent Distributor account that complies with the requirements
established in this Agreement and the Relevant Documents, including payment of applicable fees,
completion of required training, and compliance with operational and regulatory requirements.

Renewal Performance Percentage: The ratio calculated by the Company comparing the number of
subscriptions scheduled to renew within a specific monthly period with the number of subscriptions
successfully renewed during that same period.

[EU/GDPR Addition — April 2026]

General Data Protection Regulation (GDPR): Regulation (EU) 2016/679 of the European Parliament
and of the Council on the protection of natural persons with regard to the processing of personal data and
on the free movement of such data, as applicable to the processing of personal data of individuals located
in the European Union.



EU Representative: The natural or legal person designated by the Company pursuant to Article 27 of the
GDPR to act on behalf of the Company with regard to the Company’s obligations under the GDPR in
respect of individuals located in EU Member States.

Data Controller: A natural or legal person, public authority, agency, or other body which, alone or
jointly with others, determines the purposes and means of the processing of personal data, as defined in
Article 4(7) GDPR.

Data Processor: A natural or legal person, public authority, agency, or other body which processes
personal data on behalf of the data controller, as defined in Article 4(8) GDPR.



ADDITIONAL PROVISIONS FOR PLATFORM OPERATIONS, COMPLIANCE, AND
DIGITAL DISTRIBUTION

Platform Access and SaaS Infrastructure

The Independent Distributor acknowledges that the Company’s products and services, including the
Leganovo platform, are delivered through a digital infrastructure and software environment operated by the
Company and its technology providers.

Access to the platform is granted as a limited, revocable, non-exclusive license solely for the purpose of
operating the Independent Distributor’s business in accordance with this Agreement and the Relevant
Documents.

The Company may update, improve, maintain, or temporarily suspend access to the platform for
maintenance, security, system upgrades, or operational improvements. Temporary interruptions shall not
constitute a breach of this Agreement.

Digital Marketing and Online Conduct

Independent Distributors may promote the Company’s products using digital platforms including social
media, websites, or other online communication channels, provided that all marketing activities comply
with the Company’s official guidelines and applicable laws.

Independent Distributors shall not make misleading product claims, income claims, or representations
regarding potential earnings. Independent Distributors may not create websites, domains, advertising
campaigns, or digital assets that imply official representation of the Company without prior written
authorization.

The Company reserves the right to require modification or removal of any promotional materials that do
not comply with Company policies.

Brand and Intellectual Property Protection

All trademarks, service marks, logos, product names, marketing materials, and digital assets associated with
the Leganovo brand remain the exclusive intellectual property of the Company.

Independent Distributors are granted a limited and non-transferable right to use official marketing materials
solely for the purpose of promoting the Company’s products. Unauthorized reproduction, modification, or
misuse of the Company’s intellectual property is strictly prohibited.

Data Protection and Customer Information

The Independent Distributor acknowledges that customer information and personal data may be processed
as part of the Company’s operations. Independent Distributors must comply with all applicable privacy and
data protection laws, including where applicable the General Data Protection Regulation (EU) 2016/679
(GDPR), and must only use customer information for legitimate business purposes related to the promotion
and sale of the Company’s products.



Customer information obtained through the Company’s systems or through distributor activities remains
the property of the Company and may not be used for unrelated business purposes.

Compliance, Identity Verification, and Regulatory Requirements

The Company may conduct identity verification, compliance checks, and regulatory screening as part of
the enrollment process and on an ongoing basis where required by applicable law or operational compliance
requirements.

Such verification may be conducted through secure electronic identity verification systems operated by the
Company or authorized third-party compliance providers.

Failure to comply with identity verification or regulatory requirements may result in suspension or
termination of the Independent Distributor account.

Dispute Resolution and Arbitration

Any dispute, controversy, or claim arising out of or relating to this Agreement shall be resolved through
arbitration administered by the Dubai International Arbitration Centre (DIAC).

The seat of arbitration shall be Dubai, United Arab Emirates, and the proceedings shall be conducted in the
English language. The arbitral award shall be final and binding upon the parties.



